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The Tennessee Rural Opportunity Fund, now cele-
brating its 10th year, is a truly successful partnership 
between Pathway Lending, the State of Tennessee, 
and the Tennessee Bankers Association that provides 
loans to small businesses in rural Tennessee that are 
unable to access traditional bank financing. 

As an Endorsed Product of the Tennessee 
Bankers Association, Pathway Lending created the 
Tennessee Rural Opportunity Fund with $10 mil-
lion in private bank capital. Over the past decade, 
these initial investments have generated 117 loans 
totaling $21,505,635 to 75 businesses in 34 coun-
ties throughout Tennessee.

With the support of partners like the State of Ten-
nessee and Tennessee Bankers Association member 
banks, the TNROF has had significant impacts in ex-
panding capital access to underserved small business-
es. These impacts range from financing new equip-
ment and capital for business growth to expanded 
facilities resulting in new job creation that transforms 
lives, communities, and the rural economy.

With a successful decade behind us, we look 
forward to serving Tennessee’s rural businesses for 
years to come. We look forward to your continued 
support in this next, exciting chapter of the Tennes-
see Rural Opportunity Fund.

TENNESSEE RURAL OPPORTUNITY FUND 
A DECADE OF ECONOMIC GROWTH

“In key respects, Pathway Lending stands as a significant contributor to economic vitality in the 

state’s economy, both directly and indirectly. With operations extending across a large number of 

counties, Pathway Lending exhibits a strong, demonstrated return to Tennessee as a whole. Pathway 

Lending delivers consistent, sustained, and substantial contribution to the economic engines of the 

state and local area.” – Nashville Chamber of Commerce, 2017 TNROF Economic Impact Study

Thanks to the State of Tennessee and the  

Tennessee Bankers Association and their investing Member Banks  

for making the first 10 years of the  

Tennessee Rural Opportunity Fund a resounding success.

FOR MORE INFORMATION ABOUT THE 
TENNESSEE RURAL OPPORTUNITY FUND CONTACT:

Clint Gwin
clint.gwin@pathwaylending.org

Hank Helton
hank.helton@pathwaylending.org

mailto:clint.gwin%40pathwaylending.org?subject=ROF%20Handout%20Inquiry
mailto:hank.helton%40pathwaylending.org?subject=ROF%20Handout%20Inquiry


J eff Bohanan always wanted to be an entrepreneur, and used his years of 
engineering experience at Y-12 in Oak Ridge, Tennessee to start a consult-
ing business in 1997. Bohanan then moved into component manufacturing 

after winning a contract with Mercedes Benz – to the tune of a million parts 
within five years.

“It was that first project that gave us our wings,” says Bohanan. Twenty 
years later, Protomet has grown to a full-service engineering, manufac-
turing, and technology corporation serving the automotive, commercial 
aerospace, marine, military, and scientific sectors.

While starting a business presented one set of challenges, growing it pre-
sented another. By 2009, Protomet’s work in the marine industry represented 
a large portion of their portfolio. They received unexpected news when the 
aluminum finishing company they’d been using for their marine parts an-
nounced it was closing. With continuity of service in mind, Bohanan made 
the decision to acquire that company. Bringing new services in house allowed 
Protomet to expand its capabilities and focus on innovation across all their 
product lines. That innovation can be seen today in their award-winning optic 

client profile: 

PROTOMET

MAKING MORE POSSIBLE: FLEXIBLE FUNDING 
FUELS INNOVATION

KEY ECONOMIC  
OUTCOMES

$32 million in 
economic impact 
to the Tennessee 

economy.

334 net new jobs 
created in rural 

Tennessee.

$9.5 million 
annual increase in 

the state’s gross 
product.

Over $1,000,000 
annually in 

increased tax 
revenue for 
Tennessee.

117
L O A N S

$21.5 
M I L L I O N 334

NET NEW JOBS
& 500+ JOBS 

RETAINED

75
BUSINESSES

SERVED

$10MM
INITIAL  
CAPITAL

$9.5MM
INCREASE IN 

TN GDP

34
COUNTIES

LOCATED IN

9.5%
MINORITY- 

OWNED

40%
WOMAN- 
OWNED

T O T A L I N G
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R etired international business consultant Ilaeka 
Villa left France for the foothills of the Smokies 
in Rhea County, Tennessee. Together with her 

father, “Papa Phil,” she opened Grandview Mountain 
Cottages with two cottages and their Farm Porch 
Store, and has enjoyed welcoming visitors for near-
ly a decade since.

Villa decided to capitalize on the glamour-
camping, or “glamping,” craze by opening an off-
the-grid addition to their property, but she lacked 
the capital and technical guidance to navigate the 
expansion. After some work together, the team 
at the Small Business Development Center at 
Pellissippi State Community College referred her to 
Pathway Lending.

Villa worked with Pathway Lending to secure 
a microloan to refinance and consolidate her debt, 
and she also received hands-on technical assistance 

and achieved her goal by the end of 2015, when 
Cowgirl Cabin opened its rustic doors to the public.

“Pathway Lending believes in small business,” 
says Villa. “They took the time to get to know me 
and saw an opportunity when others did not. Their 
support came at the right time and has really helped 
my business grow.”

Grandview Mountain Cottages is located on 145 
sprawling, picturesque acres in Grandview, Tennes-
see. Since proprietors Villa and Papa Phil live on-
site in their 1800s farmhouse, visitors can expect 
a healthy dose of southern hospitality and Papa 
Phil’s fresh baked bread and homemade preserves. 
Guests can choose between plush cottages complete 
with Jacuzzis, or glamping in the new Cowgirl Cab-
in – either way Grandview offers a taste of rural 
Tennessee at its finest.

client profile: 

GRANDVIEW MOUNTAIN COTTAGES

MAKING MORE POSSIBLE:  
GROWING THE GLAMPING INDUSTRY IN RURAL TENNESSEE

grade boat mirrors sold under the PTM Edge Wa-
tersports label. Growth brings with it a unique set 
of challenges, including cash flow constraints that 
can quickly bring to a halt years of progress. Not 
content to let that happen, Bohanan came to Path-
way Lending to finance equipment to take on new 
orders and expand his products. “For a startup com-
pany, flexible funding is critical to the life cycle of 
your business,” says Bohanan. “Longer terms give 
us more runway to work with. Pathway has been a 
critical component of our business trajectory.”

Working with Pathway Lending has given Bo-
hanan the flexible funding he needed to grow. 
Since starting their relationship with Pathway 
Lending in 2012, Protomet has grown from 40 to 
110 employees, expanded their facility, and seen 
revenue increase.

“We’re not looking to get a bigger piece of the 
pie,” says Bohanan. “We’re using innovation to 
grow the pie.” That commitment to innovation has 
created a stable, thriving business that provides 
long-term employment and ongoing skills devel-
opment for their East Tennessee community.

Protomet continued



A lifelong cyclist, Mark Power built his first  
recumbent bike for his wife while sta-
tioned in Germany. The second was for 

himself so she wouldn’t feel self-conscious on their 
rides.  This new hobby became a business and the 
veteran never looked back.

“I had so much trouble sourcing parts for 
those first two bikes that I started a web busi-
ness in 1996 that catered to folks who wanted to 
home build,” says Power. “After I retired from the 
Air Force, we opened a brick-and-mortar store 
in Florida, and from there we got into the adap-
tive cycling world.”

At home in the States, his business grew as 
Veterans Hospitals began bringing patients to 
the store to get them on bikes. With a couple ad-
aptations, Power had them riding. Veterans soon 
made up a good portion of his client list.

In 2009, the Powers relocated to East Tennes-
see. They envisioned an easy shift from retail to 

manufacturing, but changing their business model 
and setting up shop wouldn’t be as easy as they’d 
hoped. “I’ve had a successful business since 1999 
and never had a loss,” says Power. “We still couldn’t 
get financing. Nobody wanted to touch us.”

A chance conversation at the Warrior Games in 
Quantico led Power to Pathway Lending.

“I made the call to Pathway and the ball start-
ed rolling very quickly. That shocked me after so 
many doors had been closed,” says Power. “I was 
in Washington state doing an adaptive camp with 
the Air Force when I got a phone call from Hank 
Helton. He said, ‘Mark, you’ve got your building 
and your machines.’ I was so floored that I drove 
to Nashville the next week to thank them in person.” 

Pathway helped Power purchase his work-
shop, as well as two CNC machines and a powder 
coating booth and oven. This new equipment not 
only brought more work in-house, but also auto-
mated a few processes to speed up production. 

client profile: 

POWER ON CYCLING

“When you get a kid that’s in an electric wheelchair 
who all of a sudden is doing 13 miles an hour pedal-
ing on his own, and he comes back bawling, you 
just can’t put it into words,” says Power. “And 
Pathway has made the work we are doing 
and so much more possible.”

MAKING MORE POSSIBLE:  
POWERING A SMALL BUSINESS
TO HELP DISABLED VETERANS





Capital Bank

CB&S Bank 

Centennial Bank 

Citizens Bank (Carthage) 

Citizens Bank (Elizabethton)

Commercial Bank & Trust 

Community Bank & Trust

Decatur County Bank 

F&M Bank (Clarksville) 

TENNESSEE RURAL OPPORTUNITY FUND  
BANK INVESTORS

FirstBank

First National  
Bank of Oneida 

Foundation Bank

HomeTrust Bank 

Legends Bank

Macon Bank  
& Trust Company

Peoples Bank 

Pinnacle Bank 

Reliant Bank 

Simmons Bank 

Wayne County Bank


